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Your Policy Review material
Marketing Thumbnail Sheet

Click on the images or order codes below to view material.

Contact your Lincoln representative for more information.

Client material Agent material

Current information
Insured‘s name DOB Gender Preferred/Standard/Table 

Tobacco type

Additional insured‘s name DOB Gender Preferred/Standard/Table 

Tobacco type

Policyowner (if different than insured) 

Policyowner’s phone Policyowner’s email address

Beneficiary information Original underwriting class — any health 
changes since issue

The primary reason I have life insurance coverage is to address the following:

 Survivor/Family income

  Debt reduction (mortgage,  
credit card debt, etc.)

 Children’s/Grandchildren’s education

 Estate taxes/Liquidity

 Pension alternative

 Legacy to heirs

 Estate distribution equitability

 Business succession (buy-sell agreement)

 Key person

 Collateral for loan and/or bonding

 Supplemental income at retirement

 Tax-advantaged cash value accumulation

 Charitable gifting
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Policy review evaluation worksheet
Your information gathering guide

Insurance products issued by:
The Lincoln National Life Insurance Company  
Lincoln Life & Annuity Company of New York

Policy information
Policy number Policy date Policy type 

 Permanent

  Temporary for years

Insurance company name Benefit amount 

Original purpose of insurance 

Does purpose still exist? Has it changed? If so, explain.

Policy design
Premium amount Frequency Number of years to pay

Current interest rate Guaranteed interest rate

Death benefit option (increasing, level, face + premiums) 

Riders

Current cash value Net cash surrender value Cost basis

Any loans? Please include loan type, amount, interest rate, status, and plans for payback (if any).

Policy Review  
client worksheet
Order code:
LIF-PR-FLI002

Policy Review  
client overview
Order code:
LIF-PR-SJM001

Insurance products issued by: 
The Lincoln National Life Insurance Company
Lincoln Life & Annuity Company of New York

1227831

LIFE SOLUTIONS Client Overview

When your priorities change...

It’s time for a Policy Review

10 Most Common  
Life Insurance 
Mistakes flier
Order code:
LIF-PR-FLI005
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The ten most common life  
insurance mistakes to avoid

Life insurance, because of its long shelf life, can grow out-of-date. What seemed like 
a perfect fit when purchased, may no longer meet your needs today. Or, if you are in 
the market as a first-time buyer, the process can be laden with potential mistakes that 
may surface years from now. 

Your financial advisor or life agent can help you navigate the nuances and decisions to 
be made when purchasing and updating coverage. Here’s a checklist for you and your 
advisor to use in avoiding typical insurance pitfalls.

1   Your estate should not typically be the named beneficiary of the policy.

2  Two or more backup (secondary) beneficiaries should be named.

3   At least every three years, a written confirmation of the status of policies and beneficiaries 
should be requested from the insurer’s Home Office.

4   The insurance product should match the problem. Be sure you have the right policy for  
your needs.

5   Above all, verify there’s enough life insurance to provide food, clothing and shelter, and to pay 
off debts so that those you love can continue in their present lifestyle.

6  Don’t name minors as outright beneficiaries. Consider a trust or settlement option.

7  Consider an ownership transfer of life insurance to others to save federal estate taxes.

8   Check to see if your business or practice can provide your family with insurance on a more cost-
effective basis.

9   Remember that term insurance by definition will expire and contractually becomes more 
expensive as you grow older.

10   Don’t buy life insurance as though it were a commodity. The knowledge of your financial 
advisor, the integrity of the insurer, and their commitment to service can make a major 
difference as to how cost-effective life insurance will be.

Policy Review Advisor Kit
Order code: 
LIF-PR-KIT001

LIFE SOLUTIONS

Life Insurance Policy Review
Add value to one of your clients’ biggest, undermanaged assets
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For agent or broker use only. 
Not for use with the public.

The Lincoln National Life Insurance Company 
Lincoln Life & Annuity Company of New York

Not a deposit Not FDIC-insured May go down in value

Not insured by any federal government agency

Not guaranteed by any bank or savings association

Policy Review  
table tent
Order code:
LIF-PR-TNT001

Policy Review  
authorization  
letter
Order code:
LIF-PR-LTR003

 Lincoln National Corporation 
 150 N. Radnor-Chester Road 
 Radnor, PA 19087-5238 

Lincoln Financial Group is the marketing name for Lincoln National Corporation and its affiliates, including broker-dealer/distributor Lincoln Financial 
Distributors, Inc., Radnor, PA, and insurance company affiliates The Lincoln National Life Insurance Company, Fort Wayne, IN, and Lincoln Life & 
Annuity Company of New York, Syracuse, NY. Affiliates are separately responsible for their own financial and contractual obligations. 
 
LCN-1252708-071715  8/15 Z02  Order code: LIF-PR-LTR003 

[Insurance company name] 
[Address line 1] 
[Address line 2] 
[Address line 3] 
 
Re: [Policy number:] [Insured] 

[Policy number:] [Insured] 
[Policy number:] [Insured] 

 
To whom it may concern: 
 
Please accept this letter as authorization to provide the below-named individual with 
information about the above referenced policy(ies). This information may include copies 
of my most recent statements, as well as in-force ledgers. 
 
[Advisor name] 
[Address line 1] 
[Address line 2] 
[Address line 3] 
 
Authorization 
I authorize 

 
Advisor name  Representative no. 

to obtain information, including any statements or in-force ledgers requested. 
 
Thank you. 

 
Signature of insured Date 

 
Printed name of insured Date 

 
Signature of policyowner Date 

 
Printed name of policyowner Date 
 
[Agency] 

Policy Review client 
prospecting letter
Order code:
LIF-PR-LTR004

 Lincoln National Corporation 
 150 N. Radnor-Chester Road 
 Radnor, PA 19087-5238 

Lincoln Financial Group is the marketing name for Lincoln National Corporation and its affiliates, including broker-dealer/distributor Lincoln Financial 
Distributors, Inc., Radnor, PA, and insurance company affiliates The Lincoln National Life Insurance Company, Fort Wayne, IN, and Lincoln Life & 
Annuity Company of New York, Syracuse, NY. Affiliates are separately responsible for their own financial and contractual obligations. 
 
LCN-1252699-071715   PDF  8/15 Z03  Order code: LIF-PR-LTR004  

[Date] 
 
 
Dear [ ]: 
 
Help protect what’s really important to you. 
 
Life insurance may be one of the largest, unmanaged assets in your portfolio and 
is often neglected during periodic asset reviews. It may be designed to last a lifetime; 
however, your life insurance coverage can grow out-of-date, especially if significant 
changes have occurred in your life. What seemed like a perfect fit when purchased, 
may no longer meet your needs today. 
 
It’s therefore important to review your coverage periodically, and I’d like to offer you 
an impartial life insurance Policy Review. A Policy Review offers an easy way to 
evaluate whether your insurance meets your present needs, goals and expectations 
for the future. It can also be educational and help you take advantage of the many 
benefits your policy(ies) offer. 
 
For example, you may have purchased life insurance for family protection, but now 
estate liquidity or supplemental retirement income is more important. Changes in career, 
family situation, and market strength can all affect your plans. In addition, your policy 
performance may have fallen short of its original plan or lagged behind what’s currently 
available in the marketplace. 
 
The review process may result in no further action needed — your coverage is working just 
fine. If, however, your existing life insurance is no longer a good fit, I can offer suggestions to 
bring your policy(ies) in line with your financial goals or recommend more efficient options. 
 
The evaluation is free, but don’t let that minimize the importance of having it done. My 
clients find the review to be time well spent. This meeting offers a low-risk way for you to get 
to know me, the transparency I bring as an advisor, and the value of the services I can offer. 
 
I’ll call you in the next few days to schedule a time for us to analyze your life insurance needs. 
 
Sincerely, 
 
 
[signature] 
 
 
[Name] 
[Agency] 

Policy Review  
client seminar
Order code:
LIF-PR-PPT002

Policy Review  
advisor guide
Order code:
LIF-PR-BRC004

LIFE SOLUTIONS

Life Insurance Policy Review
Add value to one of your clients’ biggest, undermanaged assets

1187579

For agent or broker use only. 
Not for use with the public.

The Lincoln National Life Insurance Company 
Lincoln Life & Annuity Company of New York

Not a deposit Not FDIC-insured May go down in value

Not insured by any federal government agency

Not guaranteed by any bank or savings association

10 Most Common  
Life Insurance 
Mistakes white paper
Order code:
LIF-PR-WPR001

Request for  
in-force illustration
Order code:
GB11095

Policy Review  
advisor seminar
Order code:
LIF-PR-PPT003

Policy Review  
advisor guide  
with pocket folder
Order code:
LIF-PR-BRC001

WHITE PAPER
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OVERVIEW 
Life insurance may be one of 
the most important purchases 
individuals will ever make for 
themselves or their businesses. 
Yet sometimes they make 
significant blunders that 
could impact their financial 
outcomes. Some of these 
mistakes could lead to tax 
exposure, suitability issues, 
insufficient financial protection 
or the loss of estate assets. 

Learn about the top ten errors 
people make when buying life 
insurance policies. Discover 
how you can help to ensure 
that your clients avoid them 
and secure the financial 
protection they need.

For agent or broker use only. Not for use with the public.

The ten most common life insurance 
mistakes and how to avoid them
Stephan R. Leimberg

This entire commentary is devoted to common mistakes involving personal and business life 
insurance. The mistakes are those made over and over — in fact, countless times over the 
years — and continue to be made. 

 Each of these life insurance mistakes has two things in common: First, each has potentially 
serious consequences in terms of both expense and aggravation. Second, each can easily be 
avoided or, if found in time, can be corrected quickly and inexpensively. There is a relatively 
simple solution to each of these ten common mistakes.

Who cares if these ten mistakes are not found and fixed? Certainly not the IRS. It profits from 
the mistakes of omission or commission made by others. The parties who care most about 
these mistakes are those that must make do with less or must do without.

The irony about all these errors is that they do not involve complex tax or other laws, and — 
perhaps for that very reason — are seldom discussed in law school, estate planning council, 
or CPA courses. Yet for a professional advisor to ignore or overlook them may be as poor or 
malpractice as to draft a will improperly, fail to suggest a marital/nonmarital trust, or neglect 
to file a tax return on time. And most of these mistakes can be spotted easily — even if you 
are not a professional advisor.
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DRAFT

Request For In-Force Illustrations

Date: ________________________________________________

To: __________________________________________________ Fax:_______________________________________

From: ________________________________________________________________________________________________

Policy Number: ________________________________________________________________________________________

Please prepare two in-force illustrations for the above-listed policy number using each of the following assumptions (values 
should be as close to the date of this request as possible):

h If Universal/Whole Life Insurance

Assumption #1
h  Current interest/dividend rate — no future premium Assumption #2

Assumption #2
h  Current interest/dividend rate — current premium to guarantee policy to age ________

h If Variable Universal Life Insurance

Assumption #1

h  Gross annual rate of ________% — no future premium

Assumption #2

h  Current interest/dividend rate of ________% — current premium to guarantee policy to age ________

Assumption #3

h  ______________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

Email or Fax the requested information to: 

Email:________________________________________________ Fax:_______________________________________
Your timely response will be appreciated.

Primary Insured (please print): _____________________________________________________________________________

Secondary Insured (please print): ___________________________________________________________________________

Owner (please print): _____________________________________________________________________________________

LIFE SOLUTIONS

Life Insurance Policy Review
Add value to one of your clients’ biggest, neglected assets

1187579

For agent or broker use only. 
Not for use with the public.

Insurance products issued by:  
The Lincoln National Life Insurance Company 
Lincoln Life & Annuity Company of New York

Not a deposit Not FDIC-insured May go down in value

Not insured by any federal government agency

Not guaranteed by any bank or savings association

Insurance products issued by:
The Lincoln National Life Insurance Company  
Lincoln Life & Annuity Company of New York

For agent and broker use only. Not for use with the public.
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Not FDIC-insured 

Not insured by any federal 
government agency 

Not guaranteed by any  
bank or savings association 

May go down in value
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When conducting an insurance policy review and presenting options that include replacing an existing 
insurance contract, it is important to discuss the risks and benefits. Clients should carefully consider the risks 
and benefits before taking action, including their current need for coverage, their current health status and 
insurability, fees and charges associated with terminating an existing contract, and future liquidity needs.

Lincoln life insurance policies are issued by The Lincoln National Life Insurance Company, Fort Wayne, IN, 
and distributed by Lincoln Financial Distributors, Inc., a broker-dealer. The Lincoln National Life Insurance 
Company does not solicit business in the state of New York, nor is it authorized to do so.

Policies sold in New York are issued by Lincoln Life & Annuity Company of New York, Syracuse, NY, and 
distributed by Lincoln Financial Distributors, Inc., a broker-dealer.

All guarantees and benefits of the insurance policy are subject to the claims-paying ability of 
the issuing insurance company. They are not backed by the broker-dealer and/or insurance agency selling 
the policy, or any affiliates of those entities other than the issuing company affiliates, and none makes any 
representations or guarantees regarding the claims-paying ability of the issuer.

Products, riders and features are subject to state availability. Limitations and exclusions may apply. Check state 
availability.

For agent and broker use only. Not for use with the public.

http://www.LincolnFinancial.com

